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For wholesale shops, internal 
body shops, or other customers 
who have pricing from an 
estimate:

In DEALERTRACK:

Parts Transaction screen, enter 
parts, when prompted, 
Click                        button, enter 
VIN or MPL Estimate # (Quote) 
then click    .

Note:  MPL quotes provide list prices based on the 
estimate attributes = best OEM pricing strategies.

For walk-ins, Service Dept. or body 
shops who do not have Ford pricing 
from an estimate: 

In DEALERTRACK:

Parts Transaction screen, enter parts, 
when prompted, Click  
then 

Note:  If this option is used when your customer has a collision 
estimate pricing may not match, causing them to supplement.
You also won’t realize the full OEM pricing strategies.

COLLISIONLINK: 
Process in CollisionLink as 
normal.  Drop parts to be sold  
then click  

In DEALERTRACK:

Import quote using Option 60 
then click 

Enter DMS Export #, Submit.

Note:  Export to DMS is also available in the Quote 
Details page using MyPriceLink tools in OEC. 

Tip:  Click Get MPL Price after 
entering all parts.  Otherwise, for 
additional parts, click Get MPL Price 
then the button used initially.  Use 
same button throughout the 
transaction.

(MPL integration requires a CollisionLink subscription.  No DMS fees 
apply.)


